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Agenda
• Refresher on the Fiori Design Principles

• Marketing Documents

• Inventory Counting

• User Defined Queries

• General Overview

• List View custom linking to production



Sales A/R 

Sales Quotation 
Sales Order 
Delivery  
Return Request 
Return  
A/R Invoice 
A/R Credit Memo 
A/R Reserve Invoice

Purchasing - A/P  

Purchase Request  
Purchase Quotation  
Purchase Order  
Goods Receipt PO  
Goods Return Request  
Goods Return  
A/P Invoice  
A/P Credit Memo  

A/P Reserve Invoice  

Sales and Purchasing Modules in the Web Client:



Administration Enhancements

• Managing change log for system setups 
• Data archive simplification 
• Password policy requirements for new installations 
• Approval process enhancements 

• Approving and Rejecting Draft Marketing Documents  
• Displaying and Printing Draft Key Numbers



You can now send your marketing documents through a digital signature process. SAP Business One sends the
document in a PDF file to a thirdparty server, called Comsign, and gets back a signed document.
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